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Synopsis

The second edition of Sales and Distribution Management has been revised to reflect the changes
in the business environment and the industry since the first edition was published. It has been
updated with four new chapters on sales force automation, sales force control, channel information
systems, and managing wholesalers and franchisees. It provides in-depth coverage of four key
components of sales and distribution management-sales and sales force management, the sales
organization and territory management, distribution channel design and strategies for their
management, and the impact of product innovation and technology on practices of selling and
distribution. The text includes classroom case studies as well as chapter-end concept review

questions, critical thinking exercises, and project exercises.

Book Information

Paperback: 728 pages

Publisher: Oxford University Press; 2 edition (February 29, 2012)

Language: English

ISBN-10: 0198077041

ISBN-13: 978-0198077046

Product Dimensions: 9.5 x 1.8 x 7.3 inches

Shipping Weight: 2.4 pounds (View shipping rates and policies)

Average Customer Review: 5.0 out of 5 starsA A See all reviewsA (1 customer review)

Best Sellers Rank: #543,054 in Books (See Top 100 in Books) #51 inA Books > Business & Money
> Management & Leadership > Distribution & Warehouse Management #136 inA Books >
Business & Money > International > Global Marketing #452 inA Books > Textbooks > Business &

Finance > International Business

Customer Reviews

Great Book lots of detail information.

Download to continue reading...

Sales: A Beginners Guide to Master Simple Sales Techniques and Increase Sales (sales, best tips,
sales tools, sales strategy, close the deal, business ... sales techniques, sales tools Book 1) Secrets
of a Master Closer: A Simpler, Easier, and Faster Way to Sell Anything to Anyone, Anytime,
Anywhere: (Sales, Sales Training, Sales Book, Sales Techniques, Sales Tips, Sales Management)

Follow Up and Following Through in Car Sales - Salesperson and Sales Management Advice Book:


http://ebookslight.com/en-us/read-book/NXRMJ/sales-and-distribution-management-2e.pdf?r=0%2FQu0xpoLTbM0R220MqMUvBw%2BF0uVHG12aHSF3E9VJaMV6rO3UsaXHk6gH2Lhxq1

Technique Guide on How to Overcome Objections and Close Deals Over the Phone (Outbound
Sales Call) Sales and Distribution Management, 2e Administering SAP R/3: SD-Sales and
Distribution Module Build Your Beverage Empire: Beverage Development, Sales and Distribution
Sales Management. Simplified: The Straight Truth About Getting Exceptional Results from Your
Sales Team The Handbook of Logistics and Distribution Management: Understanding the Supply
Chain The Handbook of Logistics and Distribution Management The Sales Development Playbook:
Build Repeatable Pipeline and Accelerate Growth with Inside Sales Technical Sales Tips: Time
Tested Advice for Sales Engineers, Technical Account Managers and Systems Consultants 7
STEPS to SALES SCRIPTS for B2B APPOINTMENT SETTING. Creating Cold Calling Phone
Scripts for Business to Business Selling, Lead Generation and Sales Closing. A Primer for
Appointment Setters. Smart Sales Manager: The Ultimate Playbook for Building and Running a
High-Performance Inside Sales Team Inside Sales Pro: Master Your Inside Sales Skills and Boost
Your Career Vacation Ownership Sales Training: The One-on-One Successful Training Guide for
the First Year of Timeshare Sales ASAP Accelerated Sales Action Plan: Professional Sales Agent
Version Life Insurance Sales Ammo: What To Say In Every Life Insurance Sales Situation The
Sales Playbook: for Hyper Sales Growth Stephan Schiffman’s Telesales: America’s #1 Corporate
Sales Trainer Shows You How to Boost Your Phone Sales 42 Rules for Building a High-Velocity

Inside Sales Team: Actionable Guide to Creating Inside Sales Teams that Deliver Quantum Results

Dmca


http://ebookslight.com/en-us/dmca

